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This document does not constitute an offer to subscribe for, buy, or sell the securities mentioned herein. 

 

This document, including, but not limited to all notices contained therein, relates solely to a past issuance of our securities, 

and it is posted on this website for informational purposes only and solely for the benefit and reference of holders of the 

securities mentioned herein that are still outstanding. It cannot be used or relied on for purposes of making any investment 

decision with respect to any securities. This document and the information in it (including, without limitation, business and 

financial information regarding Materialise N.V.) are accordingly historical in nature, have not been, and will not be updated 

and are not current as of any date subsequent to its date or any earlier date as may be indicated in this document. You 

should not assume that the information contained in this document is accurate as of any date other than the date June 2014. 

You should not assume that the information contained in the documents incorporated by reference in this document, if any, is 

accurate as of any date other than the respective dates of those documents. Materialise N.V.’s business, financial condition, 

results of operations, and prospects may have changed since those dates. 

 

For more current information regarding Materialise N.V., please consult the press releases, annual reports, regulatory filings, 

presentations, and other documents available at investors.materialise.com 
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This document has been prepared by Materialise NV (the “Company”) solely for use at a presentation to “qualified institutional 

buyers,” as defined in Rule 144A of the U.S. Securities Act of 1933, as amended, or “institutional accredited investors,” as 

defined in Regulation D under the Securities Act of 1933, as amended to determine whether such investors might have an 

interest in the Company’s contemplated initial public offering. For the purposes of this notice, the presentation that follows 

(the “Presentation”) shall mean and include the slides that follow, the oral presentation of the slides by the Company, the 

question-and-answer session that follows that oral presentation, hard copies of this document and any materials distributed 

at, or in connection with, that presentation. By attending the meeting at which the Presentation is made, or by reading the 

Presentation slides, you will be deemed to have (i) agreed to all of the following restrictions and made the following 

undertakings and (ii) acknowledged that you understand the legal and regulatory sanctions attached to the misuse, disclosure 

or improper circulation of the Presentation. 

 

The Presentation is private and confidential, has been furnished to you solely for your information and may not be copied, 

distributed or otherwise made available to any other person by any recipient without the consent of the Company.  The 

maintenance of the absolute secrecy of the information contained in the Presentation is of paramount importance to the 

Company, its business and financial prospects and any unauthorised disclosure of such information by any recipient of the 

Presentation may constitute a criminal offence. 

 

Your obligations as set out in this notice will continue in respect of the information contained in the Presentation until such 

time as, and then only to the extent that, any such information is made available to the public. The Company may not make 

the information contained herein public, except to the extent required by law or regulation. If this is not acceptable to you, you 

should not receive the information contained in the Presentation. 

 

The information contained in the Presentation has not been independently verified and no representation or warranty, express 

or implied, is made as to, and no reliance should be placed, on the fairness, accuracy, completeness or correctness of the 

information or opinions expressed herein. None of the companies in the Materialise group or any of its affiliates, directors, 

officers, employees, agents or any other person shall have any liability whatsoever (in negligence or otherwise) for any loss 

howsoever arising from any use of the Presentation or its contents or otherwise arising in connection with the Presentation.  

Important Notice (1/2) 

3 



  

The information and opinions contained in this Presentation do not purport to be comprehensive, are provided as at the date 

of the document and are subject to change without notice. The Company is not under any obligation to update or keep current 

the information contained in the Presentation. 

 

This Presentation is not a prospectus and does not constitute or form part of, and should not be construed as, an offer to sell 

or issue, or the solicitation of an offer to buy or acquire, securities of the Company, or an inducement to enter into investment 

activity, under Belgian law or the law of any other applicable jurisdiction. Investors should not subscribe for any securities 

referred to in this Presentation on the basis of any information contained herein. Where any information or statistics are 

quoted from any external sources, such information or statistics should not be interpreted as having been adopted or 

endorsed by the Company as being accurate. 

 

This Presentation is only addressed to and directed at persons in member states of the European Economic Area who are 

“qualified investors” within the meaning of Article 2(1)(e) of the Prospectus Directive (Directive 2003/71/EC and amendments 

thereto, including Directive 2010/73/EU, to the extent implemented in the relevant member states) (“Qualified Investors”). In 

addition, in the United Kingdom, this Presentation is only being distributed to and is directed only at, (i) Qualified Investors 

who have professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and 

Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”), (ii) Qualified Investors falling within Article 49(2)(a) to (d) of 

the Order, and (iii) Qualified Investors to whom it may otherwise lawfully be communicated (all such persons together being 

referred to as "Relevant Persons").  By accepting this communication the recipient confirms that he or she is (i) in the United 

Kingdom, a Relevant Person, and (ii) in any member state of the European Economic Area other than the United Kingdom, a 

Qualified Investor. This Presentation must not be acted on or relied on (i) in the United Kingdom, by persons who are not 

Relevant Persons, and (ii) in any member state of the European Economic Area other than the United Kingdom, by persons 

who are not Qualified Investors. Persons who are not Qualified Investors and, in the United Kingdom, who are not Relevant 

Persons should not attend the Presentation and should immediately return any materials to the Company. 

 

The Presentation is also not for publication, release or distribution in Australia, Canada, Japan or any other jurisdiction where 

to do so would constitute a violation of the relevant laws of such jurisdiction nor should it be taken or transmitted into such 

jurisdiction. 

 

Important Notice (2/2) 
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Safe Harbor Summary 

This presentation contains forward-looking statements regarding, among other things, the plans, objectives, 

expectations, strategies and prospects of the Company, both financial and business.  Such statements are 

subject to known and unknown uncertainties and risks. When used in this presentation, the words 

“estimate,” “expect,” “anticipate,” “project,” “plan,” “intend,” “believe,” “forecast,” “will”, “may”, “could”, “might”, 

“aim”, “should” and variations of such words or similar expressions are intended to identify forward-looking 

statements. These forward-looking statements are based upon the expectations of management under 

current assumptions at the time of the presentation. These expectations, beliefs and projections are 

expressed in good faith and we believe there is a reasonable basis for them. However, we cannot offer any 

assurance that our expectations, beliefs and projections will actually be achieved. By their nature, forward-

looking statements involve risks and uncertainties because they relate to events, competitive dynamics and 

industry change, and depend on economic circumstances that may or may not occur in the future or may 

occur on longer or shorter timelines than anticipated. We caution you that forward-looking statements are 

not guarantees of future performance and involve known and unknown risks, uncertainties and other factors 

that are in some cases beyond our control. All of our forward-looking statements are subject to risks and 

uncertainties that may cause our actual results to differ materially from our expectations. We make no 

commitment, and disclaim any duty to update or revise any forward-looking statements to reflect future 

events or changes in our expectations. There are a number of risks and uncertainties that could cause our 

actual results to differ materially from the forward-looking statements contained in this presentation.   

We are providing this information as of the date of this presentation and do not undertake any obligation to 

update any forward-looking statements contained in this presentation as a result of new information, future 

events or otherwise. 

This presentation presents non-IFRS financial measures, including EBITDA. These measures are commonly 

used to compare operating results between periods or companies, but are not international financial 

reporting standards (IFRS). 
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Issuer •  Materialise NV 

Offering Details 

• 8 million ADSs (100% primary)  

• Each ADS represents one ordinary share 

• Price range per ADS of $12-$14 

• 15% over-allotment option (100% secondary) 

Use of Proceeds 

• Expand 3D printing service center capacity, including the addition of new printers and 

additional technologies 

• Increase sales and marketing teams worldwide 

• Fund additional research and development activities 

• General corporate purposes (including, but not limited to, potential acquisitions or 

partnerships) 

Exchange /  

Proposed Symbol 
• NASDAQ / MTLS 

Underwriters 
• Joint Bookrunners: Piper Jaffray / Credit Suisse 

• Co-managers: BB&T, Janney, Stephens, KBCS 

Expected Pricing Date • Week of June 23, 2014 

 

Offering Summary 
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Materialise Senior Leadership 
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Fried Vancraen 

Founder & Chief Executive Officer 
Most influential person in Additive Manufacturing 

(TCT Magazine 2012) 

Hilde Ingelaere 

Co-Founder, Executive Vice President  

Peter Leys 

Executive Chairman 

Frederic Merckx 

Chief Financial Officer 



  

 

Materialise Has Achieved Scale and 

Global Reach 
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• 997 FTE Employees Worldwide 

 

 

 

 

• 2013 : Revenue of €68.7 million and 

EBITDA of €7.6 million 

• Parts Produced in 2013: 500,000+ 

• Installed Software Base: 10,000+ 

• Patents: 62 granted + 101 pending 

 

Worldwide Presence Key Facts 



Our Mission 

To make a significant and lasting contribution to a better and 

healthier world through innovative applications of Additive 

Manufacturing, using our software and hardware infrastructure 
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Engineering 
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Printing 

Software 
Development 



  

  

Engineering 3D Printing 

Software 
Development 
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Open Ecosystem

STL

FBX

Catia

ACIS

DXF

VRML

VDA

ProESTL

CT/MRI
Topology 

data

Google 

Sketchup 8.0

.AMF
OBJ

ZPR
PLY3DS

3DM

 Our Flagship Product:  
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 Our Flagship Product:  
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€ 11,198 

€ 13,432 

€ 3,546 

€ 5,141 

2012 2013

Revenue

EBITDA

3D Printing Software Overview 

Selected Customers 

Financials 
(€ in thousands) 

KL: OK 

Business Overview 

 Installed base of >8,000 software licenses  

 Global business: US + Europe + Asia 

 71 FTEs  

 Perpetual and annual licenses; maintenance 

and software development services   

 Sales channels: OEMs and direct 

 

 

 

32% Margin 38% Margin 
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Engineering 3D Printing 

Software 
Development 
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Medical Software 

Mimics®  

CT/MRI scan, 

Ultrasound Mimicking the application,  
no diagnostics 

3-matic® 

3D model from Mimics 3-matic software 

Unique position : 3D imaging  3D printing,    approved  
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Anatomical Models 
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  Clinical Services through 

Collaboration Partners 

Customised guides with standard implants 
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Guiding The Surgeons Hand 



  
Customized Guides with 

Customized Implants 

OBL®  OBL   Porousi Ti ® for CMF interventions 

Porous structure in harmony 

with patient anatomy and 

function  

Mechanical properties close to 

those of bone  

Cell ingrowth 

Designed to respect the 
physiology of bone 

 
 

 
 
 
 
 

Patented technology 
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Patient-Specific Hip Implant Functional Simulation 

Mobelife : hip revision tumour reconstruction 
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Customized Guides with 

Customized Implants 
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Applications Overview 



  

Creating 1 custom medical device is hard… 

Printing over 146,000 unique devices per year is where the real challenge lies  

• Complex engineering captured 
in strict and efficient process  

• Quality control system ensuring 
100% inspection rate 

• Training & qualification system 

• Logistical backbone 

• Systematic efficiency 
improvement program 

Proven and repeatable capacity to 
produce patient-specific devices 
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Applications Overview 



  

Medical Overview 

28 

€ 25,106 

€ 27,992 

€ 4,796 € 4,973 

2012 2013

Revenue

EBITDA

Financials 

Business Overview Selected Customers 

 >146,000 patient-specific medical devices printed in 

2013 

 Installed base of 2,000+ medical software licenses 

 Global business 

 167 FTEs 

 Printed FDA approved and/or CE-labeled medical 

devices and medical software licenses 

 Sales channels  

Mass markets: collaboration partners 

Niche markets: direct 

(€ in thousands) 

19% Margin 18% Margin 



  

  

Engineering 3D Printing 

Software 
Development 
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  Vast Additive Manufacturing 

Technology and Capacity  

30 

Polyjet Powder Binding Vacuum Casting Stereolithography FDM Laser Sintering 

1 5 6 37 34 26 

Medium 

Small / Medium Small 

Medium 

Mammoth 

Medium 

Large 

Small 

Medium 

Large 

Small 

Medium 

Large 

Services 

Machines 

Size 

Technology 

7 4 3 1 6 3 Materials 

Production Concepts / Design Prototyping 
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Additive Manufacturing Solutions 

Production of End Parts Proprietary Mammoth SL 

Proprietary, Automated Web Portal Dedicated European Sales Force 
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Growth Businesses 
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Financials 

Industrial Production Overview 

Business Overview Selected Customers 

 Printed 394,000 parts in 2013 to 2,800+ 

customers  

 Majority of customers located in Europe 

 105 FTEs 

 Sales channels: web portal and direct  

 

 

Note:  Excluding the growth businesses i.materialise and RapidFit 

Additive Manufacturing Solutions 

€ 20,490 

€ 24,202 

€ 1,549 
€ 3,527 

2012 2013

Revenue

EBITDA

(€ in thousands) 
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Materialise Executive Team 

Name Title / Business Unit Responsibility Years with Materialise 

Fried Vancraen Founder & Chief Executive Officer 24 

Peter Leys Executive Chairman Joined in 2013 

Hilde Ingelaere Executive Vice President, Medical 21 

Executive 

Board 

Executive 

Officers 

Frederic Merckx Chief Financial Officer Joined in 2013 

Johan Pauwels Executive Vice President, 3D Printing Software 24 

Bart Van Der Schueren Executive Vice President, Industrial Production  19 

Wim Michiels Executive Vice President, International  15 
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Key employee figures for Materialise 

 997 FTE employees worldwide 

 410 Masters 

 48 Ph.Ds 

Professional Development  

 Robust internal training program 

 Culture of constant entrepreneurial 

innovation 



  

Growth Strategy: Built to Last 
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Current growth 

strategy 

Market growth 

drivers 

 Growth of professional 3D 

Printing Industry 

 

Potential 

growth 

accelerators 

 

3D Printing Software Medical Industrial Production 

 Increase sales and 

development teams 

worldwide (Asia) 

 Increased additive 

manufacturing of end parts  

 Offer value added solutions 

to various markets 

 Patient-specific, evidence-

based and functional 

medicine 

 Introduce new products in 

large scale markets (X-

Ray) 

 Increase market 

penetration of niche market 

products (cranio plates and 

hip revision implants) 

 New distribution channels  

 Add new technologies 

(metal) 

 

 Setting up new dedicated 

production lines 

 Consolidate fragmented 

fixturing industry 



  

Financial Overview 
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24 years of consecutive 

growth 

Continued commitment to 

innovation 

Track record of significant 

investor return 

High level of recurring 

revenue 

Financial Highlights 
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Use of Proceeds 

$14 – 28 million 

$7 – 14 million 

Remaining 

Proceeds 

 

Expansion of our 3D printing capacity, including the addition of 

new printers and additional technologies, to serve our industrial 

and medical needs 

 

 Increase our sales and marketing teams worldwide 

General corporate purposes (including, but not limited to, 

potential acquisitions or partnerships) 
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$7 – 14 million  Fund additional research and development activities 



  

 €5,023   

 €7,610   

 €1,200    €1,398   

2012 2013 Q1 2013 Q1 2014

 €59,107   
 €68,722   

 €15,523    €18,693   

2012 2013 Q1 2013 Q1 2014

Historical P&L 
2013A Revenue(1) 

 

2013A EBITDA(1) 

 

 
3D Printing 
Software   

46%  

Medical   
45%  

Industrial 
Production   

9%  

(1) Excludes adjustments and eliminations. 

(2) 2013 revenue without the effect of currency exchange rates would have been close to €70.0 million, representing growth of 18.4%. 
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Note: Consolidated revenue includes eliminations and revenue from sales by our core competencies not allocated to any of our three segments. For 2012A, 2013A, Q1 2013A and Q1 2014A this was 

€0.241m, €0.059m, €0.023m and €0.207m respectively. Consolidated EBITDA includes adjustments for corporate research, corporate headquarter costs and other operating income (expense). For 2012A, 

2013A, Q1 2013A and Q1 2014A , this was (€3.027m), (€3.530m), (€0.921m) and (€1.185m), respectively. 

Consolidated Revenue 

Consolidated EBITDA 

(€ in thousands) 

(€ in thousands) 

3D Printing 
Software 

 20%  

Medical 
 40%  

Industrial 
Production 

 40%  

8.5% 11.1% 7.7% 7.5% 

EBITDA 

margin 



  

 €11,198   

 €13,432   

 €3,109   
 €4,035   

2012 2013 Q1 2013 Q1 2014

Segment Financials: 3D Printing 

Software 

Revenue EBITDA 
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 €3,546   

 €5,141   

 €1,163   
 €1,707   

2012 2013 Q1 2013 Q1 2014

(€ in thousands) 

31.7% 38.3% 37.4% 42.3% 

EBITDA 

margin 



  

 €25,106   

 €27,992   

 €6,563    €6,968   

2012 2013 Q1 2013 Q1 2014

Segment Financials: Medical 
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Revenue EBITDA 

 €4,796    €4,973   

 €1,027    €946   

2012 2013 Q1 2013 Q1 2014

(€ in thousands) 

EBITDA 

margin 

19.1% 17.8% 15.6% 13.6% 



  

 €1,549   

 €3,527   

 €505   
 €760   

2012 2013 Q1 2013 Q1 2014

 €20,490   

 €24,202   

 €5,280   
 €6,261   

2012 2013 Q1 2013 Q1 2014

Segment Financials: Industrial 

Production (Excluding Growth 

Business Units) 

Revenue EBITDA 

 Expanded printers from 92 in 2012 to 103 as of 31 March 2014 

(€ in thousands) 
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EBITDA 

margin 

7.6% 14.6% 9.6% 12.1% 



  

 €2,072   

 €3,037   

 €549   

 €1,222   

2012 2013 Q1 2013 Q1 2014

Segment Financials: Industrial 

Production Growth Businesses 

(RapidFit+ + i.materialise) 

Revenue 

Note: The growth business units had EBITDA of (€1.841m), (€2.501m), (€0.574m), (€0.831m) in 2012, 2013, Q1 2013 and Q1 2014 respectively. 

(€ in thousands) 
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Long-Term Financial Objectives 

Note: These objectives do not represent budget estimates or projections of any type and have not been prepared by management in the manner budget estimates or projections are 

prepared.  The Company’s operational and financial objectives change from time to time based on numerous factors, and the Company’s ability to achieve any objective is 

subject to significant business, economic, regulatory and competitive uncertainties and contingencies, many of which are beyond the control of the Company and its 

management, and are based upon assumptions with respect to future decisions, which are subject to change. Actual results will vary and those variations may be material. For 

discussion of some of the important factors that could cause these variations, please consult the “Risk Factors” section of the preliminary prospectus. Nothing in this presentation 

should be regarded as a representation by any person that these objectives will be achieved and the Company undertakes no duty to update its objectives. 

(1) EBITDA is a non-IFRS financial measure that the Company calculates as net profit plus income taxes, financial expenses (less financial income) and depreciation and 

amortization.  For additional information, see “Management’s Discussion and Analysis of Financial Condition and Results of Operations—Other Financial Information” section of 

the preliminary prospectus. 

Industrial 

Production 

3D Printing 

Software 
Medical 

25-30% 

33-38% 

20-25% 

20-25% 

20-25% 

15-20% 

Revenue  

Growth % 

EBITDA(1)  

Margin % 

20-25% 

20-25% 

• These long-term financial objectives assume a portion of the IPO proceeds are utilized as described 

on the “Use of Proceeds” slide 
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Investment Highlights 

Visionary company and leadership that has driven advancement of the 3D 

printing industry  

Leading software products and solutions used by top 3D printer system 

manufacturers and users around the world 

Medical solutions that have changed the way medical research, procedures 

and care is conducted 

One of the world’s largest single-site service centers offering all available 3D 

printing technologies to industrial, consumer and manufacturing clients  

Commitment to expanding 3D printing technology through constant ongoing 

Research & Development   

At the forefront of 3D printing growth with a compelling and unique business 

and financial model  

 

 

 

 

 

 
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Wall of Fame 
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